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[image: image4.jpg]Tabitha Kerr’s Mossman Image, symbolic of the coming together of two worlds, has come to
symbolise the spirit of the ISX. The story of the image is as follows: "Jalbu .. that’s lan-
guage for girl, woman .. both. See us today... we're new style, modern. We like games, mod-
ern dress... go to shops .. go to work. Inside of us tradition is still strong. Jalbu, Jalbu .. we
like to dance for Aboriginal people... traditional dance .. body paint... traditional dress. Peo-
ple who don’t know and don’t understand... they see us and think we re the same. They

don't see inside of us... they dont see that tradition"..This story and the artwork are copy-
right and the copy right is owned by the artist Tabitha Kerr. The image is used as a symbol

of the ISX by kind permission Tabitha Kerr. For more information on Mossman Art contact
Bamanga Bubu Ngadimunku 07-4098-1305
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Executive Summary 
The Broome Aboriginal Media Association Indigenous Stock Exchange (BAMA ISX) operates as a not for profit Aboriginal corporation and is owned by the Broome Aboriginal Media Association (BAMA), a major Indigenous company in Australia. Two Indigenous companies, Goolarri Media Enterprises and the Balkanu Cape York Corporation, are long term partners of the ISX.

BAMA ISX (commonly referred to as the ISX and will be referred to as such in this document) was formed in May 2003 as a fast track for capital to directly link with businesses developed by Indigenous men and women. Indeed, we have been successfully raising funds for, and providing support to, Indigenous business growth.  Our goal is to access private capital investment for start-up and expanding Indigenous firms through grants, equity partnerships and other mechanisms. We encourage Indigenous small business development throughout all of Australia.  

Our method is tri-fold: 

(1) ISX Community Trading Floor Investment 
We run community-based “trading floors” which focus investors’ attention on business investment opportunities in particular communities. (Our next community trading floor is planned for June 2006 in (Ngarda) Port Hedland, WA; it will be the first trading floor sponsored by an Indigenous company, Ngarda Civil & Mining – the largest Indigenous mining company in Australia.)  

(2) ISX Online Invest
Our “online trading floor” is an open market where Indigenous entrepreneurs can upload enterprise proposals for national and international audiences and can be directly contacted and funded by investors; 

(3) ISX Direct Investment Fund
We also encourage investors who do not have the time or capacity to investigate the viability of individual Indigenous micro-small-medium sized business investment opportunities to invest in revolving investment funds and thematic enterprise funds administered by the ISX. These revolving investment funds enable grants and loans to candidates who satisfy a satisfactory level of fiduciary requirements and are individually approved by a sub-committee comprising Indigenous leaders and community representatives.
Our Vision

Fast tracking private enterprise investment development is about achieving a more balanced future for Indigenous communities. Our research has shown that there is no more urgent issue than creating economic opportunities for Indigenous Australians. With this issue at the core of our organization’s raison d’etre, our long-term objective is to create a strong culture of Indigenous entrepreneurship led by sustainable Indigenous enterprises and supported by high quality, patient capital and business mentoring. Our view is that this will make the greatest contribution to the development and strength of the Australian Indigenous community over the next twenty years.

The ISX's medium-term objective is to ensure that as many business-ready proposals by Indigenous entrepreneurs as possible are put before investors and supporters on our trading floors; and then have those proposals funded. A related and important objective is to empower Indigenous people and to encourage them to disprove a dominant cultural stereotype: that Indigenous Australians are not interested in being in business. 

We continue to work towards these objectives steadfastly though our unique processes highlighting transparency between investor and entrepreneur, bottom-line operational costs and the trading floor method. We believe we can ensure that 1000 new strong and sustainable Indigenous business ideas have been put forward across the country by 2008 and we will work steadfastly so that from this pool the maximum number of new Indigenous businesses are up and running over the next decade.

Our Method, Business Model & Investment Opportunities

The solution we are proposing to socially responsible investors is unique. It will fill a major gap in terms of investment in Indigenous enterprises. Through our trading floors and our support mechanisms for business-ready entrepreneurs, the ISX actively develops economic development at the grass root level.  

The importance of micro-business, self reliance, small loans and making use

of existing knowledge and resources mean the difference between hope and hopelessness, poverty and prosperity. Too often big projects have overshadowed the extraordinary value of a small grant or sharing of knowledge with a family business at community levels.  ISX offers several ways to invest in Indigenous businesses that are tailored for investors who have the time to select the enterprise of their choice or who believe in the concept but prefer to have the ISX select the business. 

Ways to Invest

1. ISX Community Trading Floor Investment. ISX hosts community trading floors for investors to invest in business enterprises independently.  

2. ISX Online Invest. The online trading floor on our website (www.isx.org.au) allows a web-user to make contact, invest or donate funds directly to a particular enterprise.

3. ISX Direct Investment Fund. Funds can be donated directly to the ISX. We review the enterprises available and if candidates attain a satisfactory level of fiduciary standards we make recommendations to Indigenous leaders and community representatives who make the final decision to approve a grant or loan. We also allow investors to opt for strategic investment areas which reflect national Indigenous priority areas. Within the ISX Direct Investment arena we have created ISX General Enterprise Funds  which are standing funds that enable us to put out national calls for projects and enterprises in strategically important areas. When we receive applications from enterprises and projects that meet minimal fiduciary standards within these target areas we make recommendations to our committee of Indigenous leaders and community members who make a final decision on loans or grants. Four enterprise funds are currently offered: The Art Enterprise Fund, The Land and Sea Enterprise Fund, the Mining and Related Employment Fund and the Cultural Enterprise Fund.

In short, ISX is a place where Indigenous business entrepreneurs can voice their business plans and seek investment in a variety of ways in order to turn those plans into reality.  By the same token, ISX aims to give investors a variety of options on how to investment their money into these business plans.

1. ISX Community Trading Floor Investment

Principle of a Community Trading Floor

The most important principle of our community trading floors is that we are invited to run a trading floor by community elders and leaders and we seek a venue accessible to the whole community. Most often we find a venue in a community facility: Kuku Yalanji (Mossman Town Hall), Yawuru (Goolarri's GME GME shed) and Yorta Yorta (Rumbalara Football and Netball Club).

Once we have the approval of elders and leaders we attempt to ensure the very maximum sum of money that is available can be invested in Indigenous businesses. We pride ourselves on our low overhead and administrative costs and wherever possible we use Indigenous organisations to deliver services associated with a trading floor. We believe the ISX is only as good as its last trading floor in delivering support for Indigenous communities. It must demonstrate its worth by attracting supporters and funders based on its performance. With each trading floor, we have some cornerstone principle elements we seek to incorporate.

These are the five key aspects that we aim to address on each trading floor:

· Marketing new Indigenous social and community businesses and enterprises in regions that are not readily visible to the Australian and international investment community;

· Creating opportunities for Commonwealth, State and Local funding and governance mechanisms to create more opportunities for Indigenous enterprise;

· Creating the most efficient mechanisms for private business and philanthropic organisations to invest in Indigenous enterprises;

· Creating advice and information about the best structures and governance mechanisms that create efficient organisations and are parallel with the needs of Indigenous leaders and community members and;

· Supporting Indigenous communities by providing a national forum for troubleshooting and examining obstacles to development.

A major ISX principle is to ensure that the trading floor presentations reach an international and national audience no matter where the presentations are being held. ISX is continually developing ideas to make this happen. In our last two trading floors, Yorta Yorta (Shepparton) and Yawuru (Broome) we have used webcasts to link audiences across the Kimberley, Cape York Peninsula, Sydney, Melbourne, London, Cairns, Canberra and London who cannot attend the presentations. Indeed, one of the most costly aspects of bringing Indigenous communities together across Australia is travel and transport. In order to address this distance problem, the ISX has partnered with the Outback Digital Network to broadcast the trading floor to remote communities across the top end and to Australian financial centers in the capital cities. Our latest innovation to be unveiled at the Ngarda Trading Floor is to use the national Indigenous Television Network to broadcast Indigenous business proposals.

The ISX ensures that the best technical solutions are being used by mobilizing the best services thorough Indigenous owned companies Outback Digital Network and Goolarri Media to co-ordinate its events, ODN has been nominated as one of the best remote area communications vehicles in the world and Goolarri Media has won a host of national and State awards for excellence in training and broadcasting.

The ISX also uses the internet and video conferencing to bring Indigenous enterprises into the financial districts. Indeed, in so far as the technology aspect is concerned ISX is pioneering. To our knowledge nothing like what we have done has been attempted in Australia. 

At the Yawuru and Yorta Yorta community trading floors up to forty businesses presented their ideas for investment. Before the presentations were made a brief outline of the project is put onto the ISX website. This gives investors information about the prospective enterprises. Indigenous men and women make an investment proposal on the floor of the trading floor and this is webcast at half hourly intervals into the capital cities and these times are advertised with key investors. Then following the webcast, which is a one-way transmission, investors and Indigenous men and women are able to talk to each other via video conference. The presentations of the trading floor are also recorded onto a CD and sent out to investors that did not have the time to come to the webcast or video conference. 

Through an ISX trading floor and the preparatory stages for it, ISX provides the following services:

a) confirms and encourage that Indigenous Australians are actively interested in creating their own businesses;

b) increases and connects a sphere of self learning through networks of knowledge that work through Indigenous communities;

c)  links Indigenous Australians with various sectors of government and community development initiatives to help get their business plans ready;

d) perfects a process where Indigenous business entrepreneurs can ascend by showing their work and presentations on the web & through webcasts, and;

e) develops the entrepreneur to investor tracking and follow-up process in order to increase a national network of successful Indigenous community businesses and investors and keep them in constant dialogue.

Operations and Cost Protocol of a Trading Floor

ISX operates on very low levels of expenditure. Funding to host each event is paid to key enabling Indigenous organisations within each community. The ISX trading floor model involves volunteers raising sponsorship for each trading floor and contributing a substantial part of their labour and expenses as personal donations to the BAMA ISX. The strength of this option is that it ensures that the BAMA ISX is very lean, approximately 160 enterprises and business proposals have been presented to the work for a total budget of $165,000 over the past three years. This represents $96c per business development proposal that is presented by webcast, internet and in-person forums. 

The key principle of the ISX as an organization is to operate at minimum cost and with the majority of funding going to investments and support in Indigenous organizations and businesses. Much of the funding for each trading floor is devoted to Indigenous enabling organisations that run various elements, (catering, event organization, filming) of the trading floor. In each community we work with lead organisations such as Rumbalara Football and Netball Club for the Yorta Yorta trading floor, Balkanu for the Kuku Yalanji Trading Floor, and Goolarri Media Enterprises for the Yawuru trading floor, these organisations help prepare and enable young Indigenous participants and Indigenous community leaders to participate in that trading floor. 

Supporting the running of ISX Community Trading Floors 

Donations are sought from private and public sources approximately three months prior to each event. The aim of the ISX is to operate with one principal sponsor for each trading floor. The principal sponsor underwrites the costs of each trading floor event. In addition to organizations making direct contributions of funds and voluntary labour, the ISX enables and supports Indigenous organisations to facilitate post trading floor partnerships and enterprise developments. 

The ISX considers offers from sponsors for the ongoing trading floor events and for those relevant ISX trading floor operational costs. Sponsorship of $15,000 for each trading floor secures exclusive signage rights. Similarly an annual sum of $15,000 secures exclusive website signage rights. We also seek $15,000 sponsorships of the telecommunications and broadcast elements of each ISX. The ISX is also very interested in partnerships between like-minded Indigenous business organisations and is open to discussions about how the trading floor can be used as a linkage point between economic and social development agencies and future Indigenous businesses. Indeed, one of the areas we are exploring is the concept of ‘twining’ with other communities of Indigenous peoples internationally (the Native American Indians in the USA etc.)The ISX must raise 250K over 5 years, (50K per trading floor) for its community trading floors.

2. ISX Online Invest

 

The ISX online trading floor is the most open and accessible economic process available to Indigenous Australia. Everyone is welcome to approach for help and counsel. Making a presentation either online is an important preparatory step for the developing Indigenous entrepreneurial business community. Indigenous entrepreneurs can submit their business plans at any time, 24/7, on our website. These plans are then listed on the online trading floor after BAMA ISX does an accountability check. Investors can invest anytime into any enterprise listed on the online invest section of our website. The system used to accept funds from investors is called E-give.

The transactions and relationships the ISX is trying to forge are investments in sustainable enterprises. The nature of the investment will depend on the type of enterprise: social enterprise or business or commercial for-profit company. The onus is on the business to demonstrate to the investor that their money is well donated, for example that it will generate good to the community (such as new jobs) and bring economic empowerment to that area.

The business developer can show this in a variety of ways including:

· demonstrating the quality and viability of the idea or proposal;

· illustrating the good standing of the people involved in 

the business;

· explaining the strategic social, cultural and economic

value of a partnership or investment with Indigenous

landholders or communities;

· providing a concise, thorough, well thought-out business

plan with clear indications of financial returns and

social profitability;

· furnishing evidence of expertise, support and or financial

security that have been secured by the business.

Presenting an idea on the trading floor is open to all hopeful Indigenous businesses, however to be successful, a business will generally have to put forward a convincing combination of the elements above. The ISX process encourages the development of a presentation on the trading floor.

3. ISX Direct Investment Fund and Criteria 

The funds provided to ISX Direct Investment Fund or for short, ISX Direct Investment, for Indigenous social and commercial businesses involve clear evaluation criteria which are strictly adhered to. No matter what the reason, funds will always be returned if a suitable business cannot be found that meets Micro-navigator protocols within a specified time frame. Where investors provide original capital for a revolving loan fund, each new investment will be documented and presented online. Each investment under the auspices of ISX Direct Investment is approved by the BAMA ISX board of Indigenous leaders in consultation with community leaders. The forms of investment made through ISX Direct Investment are:

 

PRE-SEED GRANT

 

To receive pre-seed funds of 5K a business proposal must demonstrate capacity, soundness and have the support of community and elders. 

 

SEED GRANT of 5K-10K 

 

To receive seed funds of 5-10K from ISX Direct Investment, an enterprise must be able to show a 3 star rating with the Micronavigator system which assesses and rates an enterprise's business readiness. This has been the most successful area of funding from our community trading floors. Seed grants of 15K have been provided to Ganbina Seatworks (Yorta Yorta), Miss Emily Art (Yorta Yorta), Sweating the Asset project(Yorta Yorta), Goolarri Media (Yawuru) and the National Indigenous Pastoral Association (Yawuru). All of these grants were innovation grants from the Brotherhood of St Laurence in Melbourne. This innovation fund has been discontinued and the ISX is setting up its own internal mechanism for making these grants utilising the micronavigator methodology as a way of demonstrating fiduciary bona vides and each business will be reviewed by an Indigenous panel who will give the final approval for the grant.

DEVELOPMENT GRANT

 

To receive seed funds of 15K and above; an enterprise must be able to show a 4 star Micronavigator rating and been in business for 12 months. In addition, each business will be reviewed by an Indigenous panel who will give the final approval and support. An example of a successful development grant was a grant provided by Mission Australia to Boys from the Bush at the Ngannawal Trading Floor. This allowed them to purchase an urgently required piece of capital equipment.

These enterprises no matter the investment option type will all be screened by ISX and go through the Micro-Navigator rating system. (The Micro Navigator is a business system which grades and recognizes small business procedures and results so to provide a final economic-readiness rating for potential philanthropists and investors) www.micronavigator.com.au
4. General Enterprise Funds and Explanation of Criteria

BAMA ISX is setting up different thematic enterprise fund accounts within the ISX Direct Investment Funds. An investor can give funds to a particular thematic fund which will support businesses that work in that thematic area.  The thematic funds available for investment include:

The Land and Sea Fund: This fund will focus on enterprises which revolve around a business or business development idea which shares both a land and sea element.

The Art Enterprise Fund:  This fund will focus on enterprises which revolve around a business or business development idea which is about Indigenous Art and artistic pursuits.

The Cultural Tourism Fund: This fund will focus on enterprises which revolve around a business or business development idea which is about Indigenous Cultural Tourism pursuits.

The Mining and Related Employment Fund: This fund will focus on enterprises which revolve around a business or business development idea which is about Indigenous Cultural Tourism pursuits.

The criteria for these general funds are the same as for ISX Direct Investment. However, when the ISX receives funds to invest in these arenas, it will invite applications from Indigenous communities. Investments that are not made within a particular time frame are returned to investors.

5. Our Other Services

ISX links the entrepreneur (and hence presenter of related business plan) to one of our information and mentoring nodes in order to ensure that the entrepreneur is presentation ready. ISX researches and targets investors for specific presenters in order to most effectively match investor to entrepreneur interest. ISX provides and services the investor and entrepreneur in the follow-up process as the grant or loan is utilized. 

1) Uses technology (internet, webcast, video conferencing) to conquer isolation and to ensure the voice of Indigenous community can be heard in key financial centers of Australia;

2) Provides a huge boost to community and instills confidence, capacity, ingenuity, ideas, new possibilities;

3) Unveils many business ideas where it was assumed there was no business possible and breaks the myth that Indigenous people are not interested in business;

4) Creates an ongoing index of Indigenous business and social business projects it ensures that ideas are not hidden away in filing cabinets after bureaucrats say no, they are there for the world to see and to invest in;

5) Presenting directly to potential investors creates more than just the possibility of investment as it also creates strong understanding of the process of investment and what investors are looking for, negative experiences can also be positive;

6) The digital network creates major links between not only Indigenous and Non-Indigenous people but between the 300 language groups and nations of Indigenous people themselves. One of the major outcomes of the Yawuru Trading Floor was the friendship between Cape York and Kimberley nations and language groups.

Accountability
The ISX is a highly transparent organization. Our board is responsible for the outcomes of the community trading floors and everything we do is publicly visible. At our trading floors we film the presentations so that they can be shared with both other enterprising Indigenous persons with business ideas as well as investors who cannot attend the Trading Floor on the date that it is to take place.  Our involvement is 100% with the people we aim to serve. We also utilize our website, which has won International awards, to promote the enterprises we are presenting on any trading floor.

ISX has been very effective in identifying business proposals in communities where none were thought to exist. This is primarily because ISX always works with the permission of elders of the community, supports and enables existing Indigenous organisations within the community, and communicates through trusted Indigenous community leaders. All trading floors involve extensive community consultation starting from the elders and moving to the grass roots of the community.  Thus, the elders of the communities are always involved and we always look to the elders of that area for approval and guidance.

Voluntarism

The ISX was founded and funded by volunteers and has maintained its low administration to outcomes ratios through the rigorous use of volunteer labor. Indeed, volunteer labor will always be a part of the ISX’s trading floor and website operations. Typically for each trading floor upwards of $50,000 in labour is volunteered by support staff and an additional $15,000 in expenses is absorbed by volunteers covering their own travel and ISX related costs. 

Outcomes
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We have run four community trading floors:  Ngunawal, Canberra, Kuku Yalanji, Mossman, North Queensland, Yawuru,  Broome, Western Australia and Yorta Yorta, Shepparton. Our first trading floor did not involve active presentations and was held to assess the feasibility of the project with participants. The consensus was that the project should go ahead. Since then each community trading floor has been more sophisticated that the last. 

· As the chart above shows, 78 per cent of ISX listings are from new Indigenous businesses, 22 per cent of listings are from existing Indigenous businesses.
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The ISX is proud of the ratio of its costs and administration to funds raised to support Indigenous businesses. As the chart above shows, over the past three years the costs of the ISX trading floors and internet site was $A165,000 and the sums raised to support Indigenous business was $A612,000. This is a better than 3 to 1 ratio and we believe that this ratio of success is unparalled in Australian Indigenous projects of this kind.  We are able to achieve this dramatic outcome because of the voluntary support provided by all of the office holders of the ISX and the support of Indigenous communities and organisations. The ISX believes it must continue to achieve this 3 for 1 ratio; however, in the next phase of our operations we will need to invest in support and infrastructure to support our activities.
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Of the $A612,000 in funds promised to Indigenous enterprises through the ISX 70 per cent or $426,000 has come through private benefactors or grants, 12 per cent has come through innovation grants to new start up businesses, 8 per cent has been from private loans and government agencies respectively and 2 per cent has come from sales and donations. It should be noted however that the largest sum granted to an Indigenous organization occurred as a result of a flow on effect of an innovation grant. One of the major areas for our activity in the next period is to try to increase the number of pre-seed and innovation grants to start up businesses. We believe this will lead to increased private funding and support.

Key Issues that drive the ISX
In Indigenous communities there are often many opportunities to develop new businesses operations on a small scale but also a lack of credit to get the business operational. The market opportunities and gaps in many Indigenous communities are many because there is frequently no history or culture of micro business. Neither conventional welfare nor private investment, encourage Indigenous micro business development. However one of the things that the ISX process has demonstrated is that Indigenous men and women are ready, willing and able to give micro and small businesses a go.

[image: image1.emf]
77 per cent of Australia’s Indigenous working age population (82,508) were either unemployed or involved in some form of welfare assisted work according to the last Australian census. In addition, 44 percent of Indigenous Australia is aged between 5 and 24 which means that just to hold employment at current levels, 10,000 new jobs need to be created a year until 2011. For Indigenous Australians wanting to break out of the cycle of unemployment and welfare; access to working capital to create small businesses and industries within their communities is of importance. A general stereotype is that Indigenous Australians are not interested in creating their own businesses and enterprises. Other problems include the vast distances many Indigenous communities are away from infrastructure and commercial centers.

With the urgency of job creation in Indigenous Australia over the next ten years, there is a major priority for micro business development—this is where ISX aims to make a real difference.
Partners & Sponsors
The role of partners and sponsors is to provide knowledge, provide finance, skill and action ideas to create new businesses or support existing ones. Partners draw on experiences in other commercial, financial and social sectors to support the Indigenous community in this endeavor. Partners work with and continue to support the trading floor based on their assessment of the performance and results that are achieved from seminar to seminar. 

The ISX is supported by a number of organisations and people. The inaugural sponsors of the ISX were: the Brotherhood of St Laurence, the Social Entrepreneurs Network, Balkanu Cape York Development Corporation, Cape York Partnerships, and a range of private individuals who gave up their time to make the ISX a reality. Each trading floor has its own hosts of supporters:

· The Ngunawal at Canberra was supported by the Brotherhood of St Laurence, the Social Entrepreneurs Network, Balkanu Cape York Development Corporation, Cape York Partnerships, and a range of private individuals who gave up their time to make the ISX a reality

· The Kuku Yalanji Trading Floor at Mossman North Queensland was supported by Bamangu Ngadimunku Inc, the Brotherhood of St Laurence, Mossman Shire Council, Balkanu Cape York Development Corporation, Cape York Partnerships, Outback Digital Network and a range of private individuals.

· The Yawuru Trading Floor was supported by Kimberley Development Corporation, the Western Australian Government, the Brotherhood of St Laurence, Goolarri Media, Outback Digital Network, Kimberley Land Council, Balkanu Cape York Development Corporation, Cape York Partnerships, Gilbert and Tobin, Cairns TAFE, and many private individuals.

· The Yorta Yorta Trading Floor was supported by the Brotherhood of St Laurence, Rio Tinto, Goolarri Media, the Commonwealth Government, the Victorian Minister of Education, Outback Digital Network, Rumbalara Football and Netball Club, Social Change Media, Ron Harris, Peter Botsman and many private individuals.

Office Holders
Gerhardt Pearson,  Chairman

Executive Director, Balkanu, Chairman NALSMA - Cairns

Gerhardt Pearson was appointed as the foundation Executive Director of Balkanu by the Board of Directors in January 1997. Balkanu supports the Indigenous economic development of Cape York Peninsula and is involved in the development of many projects including the preservation of traditional knowledge, the development of geographic information systems, low cost housing, business development hubs, micro-financing, and the Cape York Digital Network amongst others.


Mr. Pearson is a Bama Bagaarrmugu of the Guuguwarrra Nation from Kalpowa and Jeanie River area. The Lama Lama refer to his group as the Mbarimakarranma or people from the little Red Flying Fox area. 
Mr. Pearson began his career in community administration as a Council Clerk both for Hope Vale and Pormpuraaw communities. In 1998 he formed the Aboriginal Council Clerk's Association, representing the fourteen Council Clerks. He was the first Indigenous person within the fourteen Cape York community councils to become Community Executive Manager replacing the State Government's Executive Officer. Mr. Pearson has been actively involved in Cape York politics for some two decades and has represented Cape York on a state and national level including a six year position as the Aboriginal and Torres Strait Islander (ATSIC) Commissioner for the Far North West Zone. He is also a founding member of the Tharpuntoo Legal Service, Cape York Land Council, Apunipima Cape York Partnership, Cape York Institute and Balkanu. 


Mr Pearson serves on a wide range of committees and Boards in relation to Education, Social Welfare, Economic Development, Training, Housing and Infrastructure, and Communications. He is also currently Chairman of the Indigenous Stock Exchange and the National Aboriginal Land and Sea Management Association.

Kevin Fong, Deputy Chairman

Managing Director, Goolarri Media Enterprises; Chairperson Outback Digital Network

Kevin has had long experience in the management of both grants and projects on a Statewide level. His current positions as Managing Director of Goolarri Media Enterprises, as the Chairperson of the Outback Digital Network and up until May 2003 was Broome Shire President for four years (1999-2003). 

Kevin has had many years experience in both the public and private sector, as an SES officer within ATSIC, his time with the Aboriginal State Investment Advisory Board, to his work with Stanton Partners and other consultancy groups. Kevin ensures that the team at Goolarri always strive to be the best while constantly balancing the organisation's triple bottom line - economic, social and cultural.

Peter Botsman

Voluntary Secretary

Peter Botsman has worked as the CEO of several think tanks in Australia including the Evatt Foundation, the Brisbane Institute and the Whitlam Institute. He has been Professor of Public Policy at the Universities of Queensland and Western Sydney. At this stage of his life and career Botsman is trying to create Charles Handy's free-thinking, independent environment, outside of conventional politics, academia, government institutions and mainstream business. 

He is currently Managing Editor of the on-line journal Australian Prospect. He runs an active consultancy business and is the founding and national (pro bono) secretary of the Indigenous Stock Exchange. 
He holds a BA(Hons), (Cornell/Griffith) DipEd, (Uni of Melb) M Phil, (Griffith) PhD (UNSW) and has won many scholarships and prizes including a Griffith University scholarship, a Commonwealth Scholarship and a Harkness Fellowship. He has been CEO of think tanks, worked in policy implementation in government and has occupied various professorships and board positions.

Catherine Gazzoli
Investment and Sponsorship Manager

Catherine Gazzoli is ISX’s investment and sponsorship manager. She holds a BA in political science, a master in business administration and a master in information technology. She has been working for the last six years, since she completed her studies, with various UN agencies as a Fundraising and Information Management Manager and Consultant. She has worked primarily with the following UN agencies and departments: the UN Food and Agriculture Organization, the United Nations Development Program, the United Nations Department of Political Affairs and the United Nations Department of Economic and Social Affairs. Her profile and UN projects can be viewed at www.catherinegazzoli.com
Facts about Indigenous Australians

· The life expectancy of Indigenous Australians is around 20 years lower than for the total Australian population.

· Indigenous students have a tendency to leave school once they reach the age when attendance is no longer compulsory.

· Nationally in 2002 non-Indigenous students were twice as likely to continue to year 12 as Indigenous students.

· Indigenous Australians are 1.8 times less likely to attend university than non-Indigenous Australians.

· Post secondary school attainment was significantly lower in 2002, with 12.5 per cent having attained a level 3 certificate compares to 33.5 per cent of non-Indigenous people.

· Labour force participation for Indigenous people in 2001 was 50.1 per cent of the population 15 years and over, compared to 62.6 per cent for non-Indigenous people.

· Unemployment was 2.8 times higher for Indigenous people than for non-Indigenous Australians.

· In 2001 both household and individual incomes just over half for Indigenous Australians than non-Indigenous Australians and even lower in remote locations.

· Indigenous individual home ownership rates in 2001 were much lower than those for non-Indigenous people in all regions of the country.

· In 2001 the suicide rate for Indigenous people (35.5 per 1000) was considerably higher than for other Australians (13.1 per 100,000).

· During 1999-2001 homicides, as a proportion of total deaths, were far greater in the Indigenous population – 2.1 per cent compared with 0.2 per cent in the non-Indigenous population.

· Indigenous people were up to ten times more likely to be victims of murder, assault, sexual assault and domestic violence than non-Indigenous people in 2000 and 2002.

· On 30 June 2002 Indigenous people were some 15 times more likely than non-Indigenous people to be in prison Indigenous juveniles were 19 times more likely to be detained than non-Indigenous juveniles in June 2002.

· In 2002-2002 the rate of hospitalisation of Indigenous children aged four years and under for infectious diseases 115.4 per 1000 was more than double for non-Indigenous children.

· The Indigenous infant mortality rate during 1999-2001 at 12.7 per 1000 live births was more than double for all Australians. In 2001 an estimated 9 per cent of Indigenous children aged 0-4 years suffered from long-term diseases of the ear and mastoid, compared with 4 per cent for non-Indigenous children.

· The proportion of live births during 1998-2000 with low birth-weight was almost twice as high for Indigenous than for non-Indigenous mothers (11.9 per cent compared with 6.0 per cent).

· In 2002 early school participation rates was lower for Indigenous children than for other children. Indigenous primary school students in 2001 had significantly lower literacy and numeric achievement than non-Indigenous students. The proportion of Indigenous children who achieved Year 5 reading, writing and numeric benchmarks was significantly lower than for all students.

· The proportion of children in 1999 in need of immediate dental care, with five or more decayed teeth, was higher for Indigenous than non-Indigenous children for all ages between 4 and 12.

· In 2001 Indigenous people aged 15-24 were much more likely to be at risk of long term disadvantage than their non-Indigenous counterparts, as they were less likely to have a job or be in school.

· In 2001 a much greater proportion of Indigenous people (7 per cent) was considered to consume alcohol at a high risk compared with non-Indigenous people. Indigenous people consuming alcohol at high risk levels were more likely to reside in remote areas.

· During 1999-2000 to 2001-02 72.9 per cent involve both the victim and the offender consumed alcohol at the time of the offence.

· In 2001 the reliability of water supplies and sewerage was poor in many discrete Indigenous communities.

· Overcrowding was more common among Indigenous households in all regions in 2001, but it was significantly higher in very remote locations.

· The rate of full time employment in 2001 for Indigenous people was much lower than that for non-Indigenous people in all age groups and geographic regions. Nationally full time employment as a proportion of the labour force was 41.5 per cent for Indigenous people, compared to 60.2 person for non-Indigenous people.

· Nationally, non-Indigenous people are three times more likely than an Indigenous people to be self employed, this increases to nine times more likely in remote areas.

· Nearly all Indigenous owned or controlled land is in very remote areas of Australia.

Appendices & Testimonials

Please see the testimonials of support on our website’s resources section at:
http://www.isx.org.au/resources/
· Tech Museum Award

· Stockholm Challenge

· Forbes Magazine Article

· Reference from Andrew Mawson

· Premier Gallop Testimonial
	Appendix One Listings of Businesses with Support and Funding from Kuku Yalanji, Yawuru and Yorta Yorta Community Trading Floors.

	Business Name
	New*
	Support**
	Finance Offered
	 Support and Funds

	Adidi Transport Service
	*
	*
	
	Continuing project

	Aquarium Fish Enterprise
	
	*
	undisclosed
	To develop core infrastructure of business

	Art across the Kimberley
	*
	*
	
	Continuing project with exposure to investors through website listing

	Aurukun Houseboat Tours
	*
	*
	
	Project nearing completion, ISX advertised need for skilled supporters.

	Australia's First Treaty & Habitat Creation
	*
	*
	
	Ongoing project

	Bardi Ardyaloon Hatchery
	
	*
	
	Undisclosed sum granted through Indigenous Business Australia.

	Bawrunga Aboriginal Medical Service
	*
	*
	
	Negotiations continuing

	BBN Bamanga Bubu Ngadimunku Inc – Mossman Gorge Community Tourist Development
	*
	*
	
	Project continuing in another phase of development.

	Bidyadanga to Oombulgurie: Off the Beaten Track
	*
	*
	
	Ongoing project

	Bough Shed Cafe
	*
	*
	
	Ongoing exposure on website

	Big Brother, Little Brother Tours
	*
	*
	25,000
	Not taken up because of book work and accounts

	Boys from the Bush
	
	*
	50,000
	Mission Australia grant to buy still

	Broome Fishing Coop
	*
	*
	
	Project discontinued

	Bungoolee Tours - Jandamarra Country
	*
	*
	
	Ongoing project

	Calling Names
	
	*
	
	Ongoing exposure on website

	Cape York Cashews
	
	*
	
	Project discontinued in this form

	Carbine Security
	*
	*
	
	Continuing project with exposure to supporters through website listing

	Caring for Country
	*
	*
	
	National attention through ISX

	Chewyings Lawn and Horticulture
	*
	*
	
	In kind computer support

	Computer Culture
	*
	*
	50,000+
	Support in planning, building etc

	CYCU Cape York Credit Union
	*
	
	ISX kicked off discussion, CYCU now operating

	Darngku Heritage Cruises/Mowie Enterprises
	*
	*
	
	Book keeping, ongoing mentoring, support and coaching  resulted from Listing. This business is continuing to develop strongly.

	Dharnya - Culture
	*
	*
	
	Continuing project with exposure to investors through website listing

	Dharnya - Learning
	*
	*
	
	Continuing project with exposure to investors through website listing

	Didjshop Internet Cafe
	*
	*
	
	Continuing project with exposure to investors through website listing

	Dinkum Tough Ducks
	*
	*
	
	Continuing project with exposure to investors through website listing

	Djugarargyn Bush Retreat and Cultural Walks
	*
	*
	
	Continuing project with exposure to investors through website listing

	Female Fitness Centre
	
	*
	
	Reached final phase of contract discussion for $800,000 loan but did not complete.

	Fitzroy XPress
	
	*
	
	Marketing of products through ISX website

	Business Name
	New*
	Support**
	Finance

Offered
	Support and Funds

	Forbidden Love
	*
	*
	
	Continuing project with exposure to investors through website listing

	Galyna
	*
	*
	
	Continuing project with exposure to investors through website listing

	Ganbina Education Training & Employment Achievement Awards 
	*
	*
	
	Continuing project with exposure to investors through website listing

	Ganbina SeatWorks Enterprise
	*
	*
	15,000
	Innovation Grant Brotherhood of St Laurence

	Gimme Music
	*
	*
	
	Continuing project with exposure to investors through website listing

	Girroo Gurrll Mija Aboriginal Experience
	*
	*
	
	Continuing project with exposure to investors through website listing

	Goolarri Media Knowledge Centre
	*
	355,000
	An innovation grant from BSL resulted in further support from a private benefactor

	Goolarri Training
	
	*
	
	Continuing project with exposure to investors through website listing

	Holistic Healing: Training Organisation to Prevent Substance Misuse, Alcoholism
	*
	*
	
	Continuing project with exposure to investors through website listing

	Homelands Housing
	*
	*
	
	Project continues to be marketed directly through ISX and is continuing.

	Indigenous Biz
	*
	*
	
	Project discontinued

	Janine Connors's Indigenous Hotel Tourism Company
	*
	*
	
	Small business proposal requiring support and mentoring

	Julbunj Ngarrmun Tourism Program
	*
	*
	
	Unknown

	Junuys Youth Business Enterprise (JYBE)
	*
	*
	
	Project continuing to be directly marketed through ISX

	Kimberley Centre for Indigenous and Community Economic Development
	*
	*
	
	Continuing project with exposure to investors through website listing

	Kimberley Girl
	*
	*
	
	Continuing project with exposure to investors through website listing

	KultureJam
	*
	*
	
	Continuing project with exposure to investors through website listing

	Maddarr Tourism Project
	*
	*
	
	Continuing project with exposure to investors through website listing

	Malabama Tours
	*
	*
	25,000
	Business not ready enough to take loan

	Mamabulanjin Aboriginal Corporation
	*
	*
	
	The ISX continues to support this enabling organisation.

	May's Convenience Store
	*
	*
	
	Advice support, but business not ready

	Mimini and Burri Childbirth Centre
	*
	*
	
	Advocacy and contacts provided through ISX

	Mirrijini Pty Limited
	*
	*
	
	National interest resulted link with like minded people and enterprises

	Mirrimbeena 
	*
	*
	
	Continuing project with exposure to investors through website listing

	Miss Emily Aboriginal Art
	*
	*
	15,000
	Innovation Grant Brotherhood of St Laurence

	Mudnunn Aboriginal Corporation
	*
	*
	
	Continuing project with exposure to investors through website listing

	My Soul, My Heart, My Home
	*
	*
	1000
	One painting sold and donation given. Continuing project with exposure to investors through website listing

	Nagula Jarndu ("Saltwater Women") Designs
	*
	*
	
	Continuing project with exposure to investors through website listing

	Business Name
	New*
	Support**
	Finance

Offered
	Support and Funds

	National Indigenous Pastoralists Alliance (NIPA) Cattle Franchise Strategy
	*
	*
	15,000
	Innovation Grant Brotherhood of St Laurence

	Norman Creek Tourism Pathways Program
	*
	*
	
	Continuing project with exposure to investors through website listing

	On the Edge
	*
	*
	
	Continuing project with exposure to investors through website listing

	Online Patient Health Records for Aboriginal Communities 
	*
	*
	
	Project brought to government attention; continues to be networked around the country

	Oongkalkada - Centre for Sustainable Living 
	*
	*
	
	Continuing project with exposure to investors through website listing

	Outback Digital Network
	*
	*
	
	Continuing project with exposure to investors through website listing

	Pajinka Wilderness Lodge - Unique Chance for Partnership
	*
	*
	
	Project continuing to be marketed.

	Pandanus Park Freshwater Prawn Farm
	*
	*
	
	Project obtained funding through Indigenous Business Australia

	Pearl Divers Documentary
	*
	*
	86,000
	Private Sponsor

	Race Against Time: Preserving and Protecting Indigenous Traditional Knowledge on Cape York Peninsula
	*
	*
	10,000
	National Attention resulted in good financial support

	RAD.COM
	*
	*
	
	Continuing project with exposure to investors through website listing

	Red lert Security
	*
	*
	
	Continuing project with exposure to investors through website listing

	Rumble Bay Oyster Farm
	*
	*
	
	Project obtained funding through Indigenous Business Australia

	Saints versus Bulls - the 2005 West Kimberley Football Association Grand Final
	*
	*
	
	Products marketed through ISX website

	Sharon Brady, Ku Ku Yalanji Cultural Stories
	*
	*
	
	Initial project completed related work continuing

	Shepparton Koori Student Driver Program
	*
	*
	
	Continuing project with exposure to investors through website listing

	Sweating the Asset Strategy
	*
	*
	15,000
	Innovation Grant Brotherhood of St Laurence

	Tanami Building Company
	*
	*
	
	Project being considered through government shared responsibility process

	Tanami Coach Service
	*
	*
	
	Project being considered through government shared responsibility process

	Technology Training and Support Centres 
	*
	*
	
	This listing resulted in a major conference being held between the project proposers and key IT companies in March 2006.

	Tjurabalan Bug Busters 
	*
	*
	
	Project being considered through government shared responsibility process

	Tjurubalan Furniture Resource Centre
	*
	*
	
	Project being considered through government shared responsibility process

	Tjurubalan Tubs
	*
	*
	
	Project being considered through government shared responsibility process

	Walker Family Wujal Wujal
	*
	*
	
	Project supported through Balkanu Business Hubs, initial proposal completed.

	
	
	
	
	

	
	
	
	
	

	Business Name
	New*
	Support**
	Finance

Offered
	Support and Funds

	Wha'sup? - TV Minidramas Written and Created by Indigenous Young People
	*
	*
	
	Continuing project with exposure to investors through website listing

	Wunan Foundation
	*
	*
	
	Continuing project with exposure to investors through website listing

	Year of the Job - Rumbalara Football and Netball Club
	*
	*
	
	Continuing project with exposure to investors through website listing

	Yenbeena
	*
	*
	
	Continuing project with exposure to investors through website listing

	Totals
	
	
	$612,000
	


* New businesses
** Some form of support in the form of mentoring, in-kind support, marketing or promotion arose from ISX presentation or listing
BAMA Indigenous Stock Exchange  


How to Invest in the ISX


Spring 2006













